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This presentation has been prepared by KABN Systems NA Holdings Corp. and
its subsidiary, KABN Systems North America Inc., effectively the “Companies”
and is confidential and proprietary. It does not purport to contain all the
information that a prospective investor may require in connection with any
potential investment in the Companies or related program(s). You should not
treat the contents of this presentation, or any information provided in
connection with it, as financial advice, financial product advice or advice
relating to legal, taxation or investment matters.

This presentation does not include all available information in relation to the
business, operations, affairs, financial position or prospects of the Company.
No representation or warranty (whether express or implied) is made by the
Companies or any of its shareholders, directors, officers, advisers, agents or
employees as to the accuracy, completeness or reasonableness of the
information, statements, opinions or matters (express or implied) arising out
of, contained in or derived from this presentation or provided in connection
with it, or any omission from this presentation, nor as to the attainability of
any estimates, forecasts or projections set out in this presentation.
This presentation is provided expressly on the basis that you will carry out
your own independent inquiries into the matters contained in the
presentation and make your own independent decisions about the business,
operations, affairs, financial position or prospects of the Companies. The
Companies reserves the right to update, amend or supplement the
information contained in this presentation at any time in its absolute
discretion (without incurring any obligation to do so) without any obligation
to advise you of any such update, amendment or supplement. The delivery of
this presentation shall not, under any circumstance, create any implication
that there has been no change in the business, operations, affairs, financial
position or prospects of the Companies or that information contained herein
is correct after the date of this presentation.

Neither the Companies nor any of its shareholders, directors, officers,
advisors, agents or employees take any responsibility for, or will accept any
liability whether direct or indirect, express or implied, contractual, tortuous,
statutory or otherwise, in respect of the accuracy or completeness of the
information contained in this presentation, for any errors, omissions or
misstatements in or from this presentation or for any loss howsoever arising
from the use of this presentation. Any such responsibility or liability is, to the
maximum extent permitted by law, expressly disclaimed and excluded.

This presentation does not constitute, or form part of, any offer or invitation
to sell or issue, or any solicitation of any offer to subscribe for or purchase,
any securities of the Companies, nor shall it form the basis of or be relied
upon in connection with, or act as any inducement to enter into, any contract
or commitment whatsoever with respect to such securities. Under no
circumstances should this presentation be construed as a prospectus,
advertisement or public offering of securities.

Future Matters

This presentation contains reference to certain intentions, expectations,
future plans, strategy and prospects of the Companies. Those intentions,
expectations, future plans, strategies and prospects may or may not be
achieved. They are based on certain assumptions, which may not be met or
on which views may differ and may be affected by known and unknown risks.
The performance and operations of the Companies may be influenced by a
number of factors, many of which are outside the control of the Companies.
No representation or warranty, express or implied, is made by the Companies,
or any of its shareholders, directors, officers, advisers, agents or employees
that any intentions, expectations or plans will be achieved either totally or
partially or that any particular rate of return will be achieved.
Given the risks and uncertainties that may cause the Companies actual future
results, performance or achievements to be materially different from those
expected, planned or intended, you should not place undue reliance on these
intentions, expectations, future plans, strategies and prospects. The
Companies does not represent or warrant that the actual results,
performance or achievements will be as intended, expected or planned.

The information contained in this presentation includes some statement that
are not purely historical and that are “forward-looking statements.” Such
forward-looking statements include, but are not limited to, statements
regarding our and their management’s expectations, hopes, beliefs,
intentions or strategies regarding the future, including our financial condition,
results of operations. In addition, any statements that refer to projections,
forecasts or other characterizations of future events or circumstances,
including any underlying assumptions, are forward-looking statements. The
words “anticipates,” “believes,” “continue,” “could,” “estimates,” “expects,”
“intends,” “may,” “might,” “plans,” “possible,” “potential,” “predicts,”
“projects,” “seeks,” “should,” “would” and similar expressions, or the
negatives of such terms, may identify forward-looking statements, but the
absence of these words does not mean that a statement is not forward-
looking.

Confidentiality

Your receipt of this presentation constitutes your agreement, on behalf of
yourself and your representatives, to maintain the confidentiality of the
information contained in this presentation. Other than upon prior written
approval by the Companies, any reproduction or distribution of this
presentation in whole or in part, any disclosure of its contents, or any use of
any information contained in this presentation together with any other non-
public information regarding the Companies obtained from the Companies or
its agents, during the course of the presentation for any purpose is strictly
prohibited.
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1. Reach – Digital identity is relevant to 100% of the online market and vital to its
continued growth

• Low cost of acquisition with high margins
• Sticky user base with accretive cross-sell programming
• Creates long-tail data value

2. Unique Business Approach – Our solutions are built to empower users, generate
revenue and create stakeholder value

• Low capex and no debt overhang
• Scalability with multiple streams of potential revenue
• High upside with Liquid Avatar & Data – the new gold

3. Experienced Team – Our management team, advisors, and board are seasoned
executives from the technology, banking, payments, and loyalty industries.

• Low monthly burn
• Team works remote effectively across North America since inception
• Team members are invested in our success

KABN NA – Investment Thesis
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About KABN Systems NA
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Verification Management Monetization

KABN’s Mission Statement and Value Proposition:

• KABN believes that ownership of identity is a basic human right and individuals
should be the primary beneficiary of any use of their identity.

• KABN delivers world-class solutions that enable users to verify, manage and
monetize their digital identity.

KABN verifies, manages and monetizes digital identity
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Online Identity Industry Challenges
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• Proving identity in the “real’ world is easy. Most people carry their wallets and
keyring to hold their Identity documents and access items (keys) for their
valuables (home, car).

• Proving identity online is not easy. Until the launch of KABN ID and Liquid
Avatar, there has been no way to mimic real world wallet and keyrings as
current online activity require users to re-validate over and over again across
different websites and online information platforms. Compounding the
problem;

• Proving identity online has been cumbersome and fraught with friction.

• Legacy ID verifiers are transactional and not focused on the long-term value of
having an engaged, multi-faceted consumer relationship.

• Steady increase in consumer-focused regulations (EU, California, Canada).

• Legacy financial institutions have been slow in adopting and accelerating digital
payment.

• Current macro environment is accelerating growth of online world among
Millennials, Gen Z, many Gen X, and Boomers.
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The KABN Network
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The KABN Network is an ecosystem of
world-class technologies, products and
services that are built to empower
consumers, generate revenue and create
value.

KABN works with Partners, Commercial
Clients and other enterprises to subsidize
digital identity verification services and
create shared revenue programs that
significantly lower consumer onboarding
costs while maximizing potential market
reach.

Powered by the KABN ID platform, Liquid
Avatar, provides consumers, at no cost,
with a 360-degree digital environment
giving users the ability to prove themselves
online as simply as in the real world, and
allowing them to manage and control their
public and private data.

KABN KASH and the KABN Card create
primary revenue drivers for the ecosystem.
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KABN - Primary Product Offerings

The KABN Network empowers customers 
with services that support Digital Identity, 

Financial Services and Data Solutions.

KABN ID, a reusable, Always On,
compliant, biometrically-based, identity
verification and validation platform that
forms the engine of the KABN Network.

Liquid Avatar, a digital image-based
“wallet and keyring” platform that allows
users to manage their digital identity.

KABN Visa Card, an approved prepaid
Visa card that includes a Mobile Banking
Wallet that supports both digital and
traditional currencies.

KABN KASH, a robust loyalty and
engagement platform with cashback and
card-linked programs.

KABN KASH
Card and Mobile 
Banking Wallet

7

KABN ID

Liquid Avatar
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Loyalty and Affiliate Offers
Commissions / Cash Back / 

Sponsorships /
Data management

Owned/Partner/3rd Party
programs

KABN - Product Revenue Generation

Compliance screening fees
from Commercial Clients 

“feed” the KABN Network

Merchant Interchange 
fees / ATM

Interchange fees / Digital 
Currency conversion fee  

/ Other banking fees

In the digital data world, it’s all about the pennies, nickels, dimes and quarters and the 
ability to passively and actively generate revenues through everyday consumer activities.

8

Your Digital Banking Alternative TM
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KABN – Users Across the Generations

Gen Z
Age (14 –22)
Est. 100M

Millennials
Age (23-38)
Est. 80.9M

Gen X
Age (39-54)
Est 71.9M

Baby Boomers
Age (55+)

Est. 80.8M

Acquisition 
Channel

E-Learning, Gaming, Social 
Media

Social Media, Digital 
Exchanges, Payment 
Providers

Private Clubs, Volunteer 
Affiliation, Digital Exchanges

Corporate, Clubs & 
networking Association 

Key Interests
Entertainment, what they 
can do on their mobile 
phone

Travel, fashion, ecommerce, 
online banking

Investments, travel, family, 
ecommerce, entertainment

Retirement, travel, real 
estate, entertainment, family

KABN Ecosystem Spend & Potential Revenue Generation Per User

Est. Avg. Spend 
User/Per Year $2,500 $2,700 $1,800 $900

Est. Avg. Rev 
User/Year $38.50 $43.50 $29.00 $14.50

See Appendix for further details
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Liquid Avatar – An Evolution In Digital Identity

Digitally share what you want, when you want and with whom you want TM

10
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Liquid Avatar – Technology, Security, Sharing

Create your Avatar
• Design your 

customized avatar
• Be yourself or use 

a favorite icon or 
image

• Liquid Avatar lets 
you be creative!

Protect Your Digital Identity

Digitally carry your own “wallet 
and keyring” and biometrically 
manage your public and private 
online data with Liquid Avatar 

and KABN ID

Control What You Share

• Share your Avatar with 
anyone - anywhere! 

• Manage your data —
only share what, when 
and with whom you 
want

11

Liquid Avatar mimics the wallet and keyring you use everyday in the “real” world!
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Liquid Avatar – Complete Compatibility

• Liquid Avatars are easy to create, use and share.

• Liquid Avatars are available at no cost to consumers.

• Each Liquid Avatar is unique and the information that is shared can be
controlled by the user.

• A host of digital credentials and other data sources can be stored and
managed (e.g., passwords within the users “wallet and keyring”).

• Liquid Avatars have built in “gamification” including unique badges.

Liquid Avatar has the potential to integrate with, and are not limited to:

Integrations are subject to change at the sole discretion of KABN.  
Logos are property of their respective owners 12
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Liquid Avatar – Across All Devices
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Liquid Avatar will soon be available across a wide range of
devices and networks, while KABN ID is already in-market today.

The Liquid Avatar App and web platform will integrate with
mobile phones, tablets, camera enabled laptops and desktops.

Launch features include:
• Liquid Avatar creation studio and licensed studio add-ons
• Digital Identity verification with multi factor authentication
• Parental/Trusted person activation
• Digital credentials wallet
• Public and private data keyrings
• Share/Read Liquid Avatars 
• User offering/eCommerce/KABN KASH program
• Visa card and mobile banking platform
• Partner network activation
• Liquid Avatar Community
• AR (Augmented Reality) platform
• Gamification, including awards and badges
• Multi-language 

Schedule, App and Features are subject to change at the sole discretion of KABN
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Liquid Avatar – Creating Value

Data is the new “Gold”!
As users engage with Liquid Avatar, they are presented value offerings and other services based on their public data
profiles and system generated data. KABN and other 3rd party value-based offers and information services are
delivered directly to the user. User data is never sold or rented and remains part of the KABN Network.

Customer 
Onboarding
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Liquid Avatar – Addressable Market

Liquid Avatar is applicable to 100% of the online consumer and business markets

There are a host of use cases including:

• Identity Fraud Reduction – to prove that a user is the intended recipient of any service or
offering through multi-factor authentication that includes biometrics.

• Purchase Validation for eCommerce – confirming that the user is authorized to use credit cards
and other payment methods.

• eSports and Online Gaming – verifying prizing, players and cross-referencing multiple accounts.

• Information / Data Services – creating aggregated public information to generate offers and
solutions exclusively for Liquid Avatar users.

• Education – verifying that registered students are those actually taking classes, completing work
and exams, and receiving academic credit.

• Government – supporting local, state and national government initiatives.

• Healthcare – creating privacy, record transfer/sharing and portability.

15

See Appendix for further details



© 2020 All rights reserved. For discussion purposes only.  See page 2 for Disclaimer.

Mr. Konikoff has over 25 years of marketing, loyalty and partnerships experience. Prior to his position with
KABN as Chief Revenue Officer, Mr. Konikoff held such positions as Head of Marketing for the Toronto Parking
Authority, Vice President of Strategic Partnerships at Engage People and Senior Vice President at Fairlane
Group.

KABN Senior Leadership Team

16

Mr. Kessler has over 20 years of account management, business development, marketing and partnership
experience in the financial services sector. Mr. Kessler is currently Chief Executive Officer and a director of
KABN North America, as well as Chief Executive Officer of KABN (Gibraltar) Limited. Most recently, Mr. Kessler
served as Managing Director, Payments Solution Group – Banc of California from January 2016 to 2017. Prior
to that, Mr. Kessler served as Vice President, Global Account Management at Earthport North America TLC
from 2013 to 2015. Mr. Kessler has also served as Vice President, Emerging Verticals at Mastercard Worldwide
from 2006 to 2011. Mr. Kessler has a Bachelor of Arts degree from Brandeis University and a Master of
Business Administration from the New York University Stern School of Management.

Ben Kessler
Chief Executive Officer,
Director

Michael Konikoff 
Chief Revenue Officer 

Mr. Lucatch has spent more than 35 years inventing technology and business solutions in the international
marketing arena and over 20 years of that developing Internet and mobile based platforms and taking them
to market. David has held senior management posts and directorships at both private and public media and
technology firms. Throughout his business career David has been an active supporter of numerous
organizations and has been recognized and awarded internationally for his fundraising activities and
dedication to service and community support activities. Mr. Lucatch has a Bachelor of Arts degree in
Commerce and Economics from the University of Toronto and is an Arbor Award recipient from U of T.David Lucatch

Co-Founder, President, 
Director and Chair

https://www.linkedin.com/in/benkesslerny/
https://www.linkedin.com/in/michael-konikoff-8577733/
https://www.linkedin.com/in/david-lucatch-06806a5/
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KABN Senior Leadership Team
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Mr. Loree holds a Certified Management Accountant designation, a Financial Management Diploma from the 
British Columbia Institute of Technology, and a BA from Simon Fraser University. Mr. Loree has held various 
senior accounting roles for public and private companies in various industries including, renewable energy, 
exploration, and construction. Mr. Loree is familiar with accounting processes, understands internal controls 
and procedures for financial reporting, has experience preparing, auditing, analyzing or evaluating financial 
statements, reviewing financial statements, understands accounting principles used by the issuer to prepare 
its financial statements, and has served on audit committees in the past.

Ms. Cumiskey is currently Chief of Compliance for KABN North America and manages and oversees world-wide 
compliance for KABN (Gibraltar) Limited. Ms. Cumiskey has an extensive background working in the 
technology arena with securities and corporate counsel, auditors, regulators and investment brokers and 
dealers, having previously held positions in both public and private firms (Canada / US / Europe) over a 20+ 
year career, most recently as Vice President of Corporate Operations for an Artificial Intelligence based 
language translation company.

Lynn Cumiskey
Chief of Compliance

Mr. Reiser is an energetic professional with extensive background for growth strategies in the technology
industry. RJ is well versed in customer acquisition, territory development and lead generation. Proficient at
taking on tough markets and achieving dramatic results, coaching team members and turning them into top-
performing colleagues.

RJ Reiser
Chief Business Development Officer

Bryan Loree
Chief Financial Officer  

https://www.linkedin.com/in/lynn-marie-cumiskey-9b4660161/
https://www.linkedin.com/in/rj-reiser-14b5b73/
https://www.linkedin.com/in/bryan-loree-31057618/
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KABN Senior Leadership Team 
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Mr. Mesina is currently a director of KABN North America and Cortland Credit Group Inc., as well as a director
and audit committee member of TSX Venture Exchange-listed Brockton Ventures Inc. Mr. Mesina presently
works as a director with a Canadian based institutional investment firm, Cortland Credit Group Inc. Mr. Mesina
had served as Vice President with a Toronto based institutional investment firm AIP Private Capital Inc. from
March 2012 to September 2017. Since September 2017 he has been a consultant for several companies,
including Vive Crop Protection Inc. and Northern Lights Partners Inc. Mr. Mesina has an Honours Bachelor of
Arts degree in economics and political science from the University of Toronto.

Jeff Mesina
Independent Director

Mr. Kawtharani  is currently an advisor at  KABN and Walo - FinTech & Blockchain companies.  Sam is an 
experienced product leader who specializes in driving vision and roadmap for businesses from startup to IPO. 
He focuses on collaboration between customer and company, with cross-functional partners to launch 
cutting-edge business solutions, driving greater operational efficiencies, engagement, and revenues.  In 2016, 
Sam founded Corl - a FinTech that offers data-driven growth capital to startups backed by a security token. 
Prior to Corl, Sam was the Head of Product at IOU Financial, a publicly-listed online lender (TSX:IOU), where 
he supported the company originate over $500mm in loans across the United States & Canada through 
continuous product development and innovation.  Sam is an advocate of neo banking, self-sovereign identity, 
decentralized finance (Defi), and digitizing securities on the blockchain and other distributed ledger 
technologies. Sam has a Master has a degree in Quality Systems Engineering from Concordia University.

Sam Kawtharani
Independent Director

Mr. Bartlett is a digital marketing and product executive with over ten years of experience leading high
performing teams. Extensive experience designing and developing websites and mobile and web applications
across e-commerce, software and blockchain industries. An advocate of customer-centricity, believing that
customer feedback and behaviours drive future development of product features and experiences.

Rob Bartlett
Head of Product

https://www.linkedin.com/in/jeff-mesina-187883/
https://www.linkedin.com/in/hkawtharani/
https://www.linkedin.com/in/robbartletttoronto/
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KABN Senior Leadership Team 

19

Rav Mlait
Independent Director

Mr. Mlait has served as director of the Company since February 2015 and Chief Executive Officer to the
Company since December 2015. From December 2013 to present, Mr. Mlait has served as Chief Executive
Officer of Cannabix Technologies Inc., an early stage technology company listed on the CSE. Mr. Mlait has
served as director and officer of Brockton Ventures Inc., a capital pool company listed on the TSX Venture
Exchange since February 22, 2018. From June 2010 to present, Mr. Mlait has served as Chief Executive Officer
and President of Rockland Minerals Corp., a mineral exploration company listed on the TSX Venture Exchange.
Mr. Mlait obtained a Bachelor of Arts degree (Economics) from Simon Fraser University in1999 and obtained
his Masters of Business Administration from Royal Roads University in Victoria, British Columbia in 2010.

https://www.linkedin.com/in/ravmlait/
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1. Reach – Digital identity is relevant to 100% of the online market and vital to its
continued growth

• Liquid Avatar and the KABN Network is completely applicable to the online market by providing a no
cost, “wallet and keyring solution” to consumers and businesses. (KABN NA is already executing
preliminary business agreements for Liquid Avatar)

2. Unique Business Approach – Our solutions are built to empower users, generate
revenue and create stakeholder value

• Revenue focused, low customer acquisition costs, global scalability, continuous permission-based
opportunities via customer data aggregation and engagement and industry leading, proprietary
verification, management and monetization platform. (Through Liquid Avatar and KABN ID (already
commercial in-market), commercial clients and influencers bring users to the KABN Network)

3. Experienced Team – Our management team, advisors and board are seasoned
executives from the technology, banking, payments, and loyalty industries.

KABN NA – The Three Key Takeaways
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For more information, please visit:
https://kabnnaholdco.com/

For our most recent online event, please visit:
https://www.youtube.com/watch?v=ruVnA_rEUWE&feature=youtu.be

June 2020

CSE: KABN

https://kabnnaholdco.com/
https://www.youtube.com/watch%3Fv=ruVnA_rEUWE&feature=youtu.be

